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BILLY THOMPSON

DMD COORDINATOR/PRAIRIE INDEPENDENT LIVING CENTER, INC.  
Points of Conversation:

1. Initiating Contact With Potential Local Sponsors In Your Community.

· Networking at local Chamber of Commerce Meetings and Resource Councils.

· Approaching local civic organizations (i.e.; Rotary Clubs, Kiwanis, Pilot Club, Lions Club, etc..) and give presentations about DMD

· Contacting local chains: (i.e.; Dillon’s Food Store, Wal-mart)

· Steering Committee Members and their employers as  potential donation resources

· Encourage year around job shadowing and mentor opportunities. The more “real” the experience is for the potential business sponsor the more inclined they may be to support DMD with funding and supplies. (i.e.; if a businesses has had a positive experience with a DMD student placement and they see how beneficial this is for the student and for them, then they will hopefully want to help expand and keep DMD thriving in your local community.)

2. Marketing DMD And Ultimately Developing Corporate Sponsorship Opportunities
· Approach local radio and television stations for air time regarding public service announcements (this is a great opportunity to promote the businesses and organizations that have donated funds and supplies. It brings positive attention to them! )
· Engage and encourage sponsors to actually participate or develop presentations as part of the day. Your breakfast or lunch program can include an actual participating business mentor and or sponsor giving an interactive presentation designed to teach and discuss needed skills. Examples would be developing various training scenarios about how to appropriately interview with them as the potential employer or a discussion presentation on appropriate workplace behaviors, etc…

· Invest in local “Newspaper Thank You Ads”. This is an opportunity for the general public to become aware of local businesses and their commitment to support DMD.

· If you are supplying DMD T-shirts or other items (lanyards or key chains for example) and need donations to cover their expense, then consider approaching businesses for a specific donation and then have their names printed on the back of shirts or somewhere on the item to promote their corporate sponsorship.

· Consider investing in business window placards, or stickers that businesses may place in their windows or on doors that promote “We Support DMD”, etc… 

· Approach Banks and larger businesses for “Corporate Sponsorship Opportunities”. This is an option to hopefully bring them back year after year. You may develop materials that actually refer to certain businesses as “Corporate Sponsors” for example.

